
   

The up and coming generation of younger home buyers is tech savvy and 

looking for a more urban lifestyle than the previous generation. A survey 

by Better Homes and Gardens shows that 77% of Gen X and Gen Y home 

buyers want homes “equipped with the technological capabilities they 

have grown accustomed to.” Many want a home office and prefer a 

dedicated space for their lap tops, printers and work related files. 

Home buyers 20 years ago coveted a quarter acre section. Today’s 

buyers — both the younger generation as well as empty-nest retirees — 

see that same lot and think “maintenance.” Instead, they are opting for 

smaller properties closer to the amenities and transit hubs. They seek 

active life styles where they can walk or bike to work, and nearby 

restaurants and cafes where they can socialise. 

A recent survey by realestate.co.nz and Homestar reports that New 

Zealanders are progressively more in favour of modern houses rather than 

the old “character” villas. The most preferred styles are built in the 1980s 

or later. It also found that buyers looking for a brand new home had 

increased to almost 10% (up from 7.6% in 2012) and more people are 

seeking apartments (2.6%, an increase from 1.8% in 2012). 
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HOME BUYER TRENDS OF THE 
FUTURE  

STAGING YOUR 
HOME FOR SALE 

 

The first thing you must do when 

staging your home for sale won‟t 

even cost you any money: just 

remove the clutter! Real estate 

professionals agree that de-

cluttering is vital when it comes to 

improving the look of a home. It 

can be as simple as throwing 

away unwanted possessions or 

having a garage sale. 

Other basic techniques for 

showing a home in its best light 

include removing personal items, 

freshening up the paintwork with 

neutral colours and removing 

obviously outdated features such 

as textured ceilings and 

unattractive wallpaper. 

Don‟t forget „virtual staging‟. Most 

prospective buyers spend a 

considerable amount of time 

viewing homes online so make 

sure your photographs display 

your home to its best „virtual‟ 

advantage. 
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OUTDOOR LIVING SPACES ADD VALUE TO 
YOUR HOME 

Summer is here and the days of barbeques and outdoor entertaining have 

arrived. An attractively designed “outdoor room” in the garden is a sure fire 

way to add real value to your property. It is also one of the more affordable 

ways to expand your home and can help it to sell faster. Buyers are lured 

by the idea of seamless indoor-outdoor flow between the living room and 

the outdoors, allowing the flexibility of entertaining family and friends 

beyond the walls of the house.  

Consider adding a deck with space for a modern outdoor table setting and 

a barbeque – wooden decks are the most popular choice of material 

because of its low cost. An outdoor fireplace or stone pizza oven can be an 

attractive and useful feature that takes up little space. Give your outdoor 

room some personality with attractive planting and comfortable modern 

seating. A beautiful well-designed outdoor living space can set your house 

apart from the rest and will be very appealing to home buyers. 

 

SIX REASONS TO USE 

A REAL ESTATE AGENT 

WHEN SELLING   

1. They know the local market 

conditions. Unless you are 

willing to spend a lot of time 

learning the market yourself, 

then it is worth paying for 

someone else‟s experience. 

They will have access to 

comparative sales in the 

area and can advise you on 

the likely value of your own 

home. 

2. They have a database of 

potential buyers whose 

criteria will be known to 

them.  

3. They have marketing 

expertise and advertising 

power using a wide number 

of channels. 

4. They will manage viewings 

and open homes with 

potential buyers. 

5. They will manage the sales 

process and promote the 

smooth sale of your property, 

reducing your stress and the 

potential for things to go 

wrong. 

6. They can do the negotiating 

with the buyer. They are well 

equipped to handle the 

negotiation on your behalf 

and will make sure you get 

the best deal possible.  
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